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Remember when you bought your 
washing machine? You did a lot of re-
search, didn’t you? You read online 
reviews, compared prices, checked out 
sales and reviewed warranty informa-
tion. Your wife even got on the phone 
with her friends and 
found out what they 
liked or didn’t like about 
their washing machines!

Somehow, when it 
comes to buying an 
apartment, most people 
are satisfied with much 
less research ... or no re-
search at all!

The typical home-buyer 
takes a look around the 
apartment, asks the broker 
a few questions, and has a 
lawyer review the contract. 
Then he signs on the dotted 
line, packs up, and moves into 
the new apartment ... with his 
well-vetted washing machine, 
of course!

Here’s the problem: When 
you haven’t done much re-
search, there will almost always 
be unpleasant surprises. Ask 
anyone who’s bought an apart-
ment recently, and you will likely 
hear a frustrating saga. Either 
there was mold they didn’t know 
about, necessitating tearing up half 
the floor to get rid of it, or there’s a 
neighbor who is up and about at all 
hours, making noise. If they would 
have known about these things be-
forehand, they would have certainly 
thought twice about purchasing the 
apartment!

Take the time to do your research 
and ask the right questions before you 
buy. No one likes unpleasant surprises!

Use the Getter Group’s question-
naire to stress-test a potential apart-
ment. 

1. How long has this apartment 
been on the market? If it’s been sit-
ting around for a while, that can be a 
red flag! Do some digging. Is there a 
problem that is keeping buyers away? 
Sometimes, there is a perfectly inno-
cent reason why the apartment has not 
sold quickly, such as a high number of 
new apartments available. Once you 
have ascertained that this is the case, 
you can go ahead with the rest of your 
research.

2. Is the price reasonable? There are 
many factors that determine the value 
of an apartment, enough to fill another 
article. A few common ones are the 
view, floor level, number of rooms, size, 
location, and access to a Shabbos el-
evator. Knowing these factors will help 
you compare the apartment to similar 
ones on the market, and assess the 

fairness of the asking price.
3. Was the apartment built legally? 

I’ve seen apartments of 100 square 
meters, where only 50 square meters 

were built legally. 
I’ve also seen 
c o n t r a c t s 
that boast-
ed apart-
m e n t s 
of a 
certain 
s i z e 
w h e n 
the ac-
tual apart-
ment was much 
smaller. Tell your lawyer 
how many square me-
ters are being sold in 
the contract, and have 
him check if every 
square meter is le-
gal. You can also ask 
the seller to have the 
apartment profession-
ally measured so you 
can see the outcome 
with you own eyes. In 
either case, taking ac-
tion goes a long way to 
protect your interests!

4. Who are the neigh-
bors? You wouldn’t send your child 
to a school where you don’t know the 

clientele, but it’s surprising how many 
people rush into buying an apartment 
without knowing who the neighbors 
are! Make a few phone calls to 

friends and fam-
ily. Try to find 

out who 
l i v e s 

n e a r by 
and if 
y o u ’ l l 
f e e l 
c o m -
f o r t -
a b l e 
sharing 
a build-

ing.
5. Who 

is the seller? 
You’re about to 

conduct a signifi-
cant transaction with 

a complete stranger. 
Don’t go into it blind-
folded! A little investi-
gation will help you un-
cover the nature of the 
seller and the way he 
conducts his business.

6. What’s the vicin-
ity like? Take the time 

to research the area 
around your prospective 

apartment building; it’s where you 
will spend a good part of your life! 

Find out what shuls, supermarkets and 
bus stops are nearby. If you own a car, 
m a k e sure there is adequate parking 

available. These simple fac-
tors can make a great differ-
ence to the bigger picture.

Now that you know how 
to ask the right questions, 
it’s time to start your re-
search! This is best done 
by going back to the apart-
ment alone after you’ve 
seen it with your broker. 
That’s because, unlike 
the Getter Group, the 
broker’s main goal is to 
facilitate a sale, so he’ll 
be careful to show you 
only what he wants you 
to see. Go and check 
out the hallways, el-
evators, lobby and 
outdoor areas.

I also recommend 
that you knock on a 
few doors and con-
duct a friendly in-
terview with your 
prospective neigh-
bors. People who 
already live in the 
building are your 
best source of 
information, and 
they’re usually 

happy to help! Question them 
about the apartment, the seller, the 
Vaad Habayit, and how families in the 
building get along. If you’re comfort-
able asking, find out how much the 
neighbors paid for their apartments. 
It will help you determine whether the 
asking price is fair.

At the Getter Group, we help buyers navi-
gate the Israeli real estate system and 
protect you from pitfalls. We advocate for 
your interests, saving you time, money, and 
headaches. If you’re thinking about buy-
ing in Israel, discover valuable resources 
to make the process smoother. The Get-
ter Group will be coming to the States this 
winter. To book a free consult with Mr. Shia 
Getter, contact us at: mail@thegettergroup.
com US: 718-473-3950  IL: 077-234-6011. 
Limited slots available!

You can learn more about us on our 
website www.thegettergroup.com.  

This article is intended to provide general 
information about the sub ject matter cov-
ered. It is not meant to provide legal opin-
ions, offer advice, or serve as a substitute 
for advice by li censed, legal professionals.  
 
The author does not guarantee that the in-
formation contained herein is complete or 
accurate and does not as sume any liability 
for any loss or dam age caused by errors, 
inaccuracies or omissions contained in this 
article.
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